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Dear Member,

Welcome to the autumn edition of Property Professional. 
As autumn takes hold and speculation intensifies around the prospect 
of a near term general election, house prices continue to edge ever 
higher. New data from IPAV’s Residential Property Price Barometer, 
tracked by members for prices actually achieved, and which has 
proven itself over many years to be one of the most reliable national 
data sources on house prices, is showing accelerating price rises. A 
new trend in the figures is that of apartments leading the way with the 
highest level of increases, well into double digits. Such increases are 
unlikely to be sustainable. They demonstrate the pressure created by 
a lack of supply of homes to meet the needs of our rapidly growing 
population, and within that especially those on average incomes. 
In terms of solutions, the Government’s Housing Commission 
reported in May. Given the panel of diverse experts who served on 
the Commission and the fact that they deliberated carefully for two 
and a half years, their recommendations must be taken seriously.  
Elsewhere in this edition you can read the analysis of one highly 
respected member of that Commission, Michael O’Flynn, Chairman 
and CEO of the O’Flynn Group. In the following pages too you will 
see IPAV’s scrutiny of the new Residential Tenancies Board ‘Profile of 
the Register ’. It ’s concerning that what the RTB says provides more 
accurate and in-depth information than previously available on the 
Irish rental sector, is serving to confuse rather than enlighten public 
knowledge on the issue of landlords and tenancies. RTB data should 
be a source of incontrovertible evidence to support policy formation 
rather than a confusing morass of figures. I fully acknowledge that 
the RTB is on a path towards capturing more accurate data but it ’s 
very incomplete and as such is not facilitating a better understanding 
of what is actually happening in the market. On the contrary. We’ve 
received 139 submissions supporting the Seller ’s Legal Pack for 
Property Buyers Bill 2021. A booklet on them has been presented 
to members of the Oireachtas Justice Committee for consideration, 
and also the Ministers for Justice and Housing; the Taoiseach and 
Tánaiste. I thank all agents for their work, and I hope, as you no doubt 
do, that the bill moves on through the Oireachtas and into law. As we 
head towards the last quarter of the year and await the passing of 
the final stages of the Planning and Development Bill 2023 to speed 
up planning, one of the primary obstacles to the building of homes, 
we do so perhaps more in hope than optimism, given the range and 
magnitude of the challenges. Perhaps we’ll be pleasantly surprised.

Pat Davitt,
 FIPAV REV
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the rental market but the landlord doesn’t 
because s/he may have more than one 
property. No attempt, as far as IPAV is aware, 
has been made by the RTB to clarify the data 
and the misconceptions it has created. 

An analysis of the new figures shows that 
between Q2 2023 to Q1 2024 landlords with 
less than 100 tenancies dropped from 90.5% 
to 88.84% and those with 100 plus tenancies 
increased from 9.5% to 11.17%.

But, more detailed and revealing 
figures were, it seems, given by the RTB to 
Government. We know this courtesy of the 
Business Post of 17th July 2024. It reported 
there has been a drop of 70,920 landlords, 
or 40% in the total number, between the 

Lies, Damned 
Lies, and  

Statistics

HOT TOPIC: 
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Lies, Damned Lies, and Statistics. This refrain 
on statistics popularised by Mark Twain 
sprung to mind on August 8th when the 
Residential Tenancies Board issued what it 
called a new ‘Profile of the Register’. It showed 
the number of landlords associated with 
private tenancies had risen from 96,702 in Q2 
2023 to 103,035 in Q1 2024. 

The RTB claimed this new ‘profile’ provides 
more accurate and in-depth information and 
said it is not directly comparable to tenancy 
figures published for periods prior to Q2 2023. 
The RTB figure have, presumably, been driving 
government policy and hence the myriad 
amendments to the Residential Tenancies Act 
over the years right up to date.

The publication of the new figures was 
greeted with serious questions raised about 
private landlords leaving the market. The lead 
story in The Irish Times of 8th August entitled: 
‘Corporate landlords make gains in rental 
market’ said the data suggested “a contrary 
picture to the view that private landlords are 
leaving the market.”

On the same day, the Irish Independent led 
with a front page story: ‘Small landlords hold 
40pc of market despite exodus claims’. It stated 
the figures “appear to contradict claims from 
landlord representative groups and estate 
agents of a large exodus.”

These suggestions were picked up on and 
amplified across other media. It ’s hard to 
blame journalists since RTB figures are opaque 
to say the least. It ’s not clear how they deal 
with situations such as when a property leaves 

end of 2021 and the end of 2023. This is a 
substantial figure. In just two years landlords 
with 1&2 properties dropped 44% from 
147,665 to 82,593; those with 3 to 19 dropped 
from 23,549 to 17,633; those with 20 to 100 
increased from 734 to 783 and those with 
100 + increased from 79 to 98.

So, having dropped 40% in two years 
the RTB August 24 published figures show 
a 1.96% increase between Q3 2023 and Q1 
2024, from 101,051 to 103,035. This increase is 
accounted for by those with 20 and 100 plus 
properties.

Following the release of the latter figures 
we heard a well-known left wing housing 
academic and political activist tell RTE that 
“corporate landlords” are setting rents in 
Dublin.

This is precisely what IPAV, six years 
ago, warned would be the consequence 
of policies that increasingly disincentivise 
private landlords. In a public statement 
in July 2018 we said: “They (institutional 
landlords) receive far more favourable 
tax treatment as commercial landlords. If 
they are enabled by public policy to gain 
monopoly status, they will eventually be able 
to set and control the level of rents charged 
in the market.” 

Indeed in the same year a Department 
of Finance report cautioned: “although 
as yet unproven, there is a risk that at 
sufficient scale an institutional investor or 
group of investors could, over time, develop 
monopolistic or oligopolistic pricing power.”

Reliable data and real market intelligence 
are critical to the formation of good policy.

As the song goes, they would not listen, 
they’re not listening still. 

Perhaps they’ll listen now?

The great landlord exodus has been a hot topic  
over the past few months, but is all as it seems? 

Here’s Pat Davitt on the latest statistics. 

Opinion
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Tilted & Shaped Displays. 
 

Make your window and internal displays remarkable 
again with VM Cable & VM Clip Wall Systems.  

Whether you are looking to buy, sell or you are happily staying put, 
be inspired by Property & Home magazine in Saturday’s Irish Examiner.

• We bring you through the keyhole of a range of properties on the market                                    
each week, from rural retreats to urban sophistication.

• Our Home section opens the door to the latest, must-have                                                     
interiors trends, from sublime sofas to cosy cushions.

• Garden lovers can dig deep with expert advice.

Plus antiques and fine art with a diary of upcoming events not to be missed.

To advertise in Property & Home magazine email 
propertyads@examiner.ie
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Page 25

Focus on conversation pieces
Pages 20-21

INTERIORS

How to do boho chic

Page 23

MOOD BOARD

Take the path less travelled
Pages 24-25

OUTSIDE

Your guide to the auctions 
Pages 34-35

ANTIQUES

We bring you through the keyhole of a range of properties on the market                                    
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t

Home overlooking Douglas 
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Interiors
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News

 Upcoming IPAV European 
Valuation Conference & 
Trade Expo
Tuesday 5th November, RDS
This is a must attend conference for all Valuers, 
where you can gain valuable industry insight, 
network with fellow professionals and meet 
with leading trade exhibitors to discuss their 
products and services.  Trade Expo: The expo 
will open from 10am to 4pm and we highly 
recommend taking some time out to visit 
the many exhibitors who will be on hand to 
showcase their industry related products and 
services. The trade expo is open to all property 
professionals and is free of charge to attend.

Industry UpdateDiary Dates  
& Registration

Apartments Lead the Way in New Price Trend

As featured on the front page of the Sunday Independent 8th September, 
IPAV’s latest Residential Property Price Barometer has revealed 
continuing price increases with those for apartments leading the way 
for the first time.  The barometer results show an overall increase in the 
last six months of over 5% with some properties increasing as much as 
14%. The full Residential Property Price Barometer report is available at 
the link below to download, and don’t forget this is an excellent report to 
include with your Thinking of Selling or Valuation Report Appendix. 

Below dates and venues subject to change.

30th September 
Deadline to Pre-Order  

IPAV 2025 Diary
Orders must be placed before 

30th September with fiona@ipav.ie 
________________________

7th October
Conveyancing Review Coalition

Online Seminar 11am – 12pm
1 TEGOVA CPD Hour

Click to Register

________________________

5th November
IPAV European Valuation 
Conference & Trade Expo

RDS, Dublin 4
5 TEGOVA CPD Hours

Click for Tickets

 or call IPAV 01 6785685
________________________

21st November
IPAV Online Residential  
& Lettings Conference

Online 9.30am – 2pm
4 TEGOVA CPD Hours

Save the date  
registration coming soon

________________________

29th November
IPAV’s Members Lunch
Westbury Hotel, Dublin 2

Click for Tickets

 or call IPAV 01 6785685

________________________

6th December
IPAV’s Members Lunch
Clayton Hotel, Cork City

Click for Tickets

 or call IPAV 01 6785685
________________________

 Valuation Conference: This year’s leading expert speakers will cover topics from the World 
Commercial Market, Commercial Valuations, Capital Tax update, Hotel Valuations, Economics 
and EVS 2025. Within this magazine, you’ll see our full conference page introducing our 2024 
speakers. Full attendance provides REV & TRV members with 5 TEGOVA CPD hours. Entrance to 
the Conference is by ticket only and must be booked through IPAV.  The conference will open at 
12pm and conclude at 6pm.

 Welcoming Students to the Level 6 Higher 
Certificate in Business in Real Estate, 
Valuation, Sale & Management 
We welcome all first year students, who on Saturday 16th September, 
began their first on-campus day at TU Dublin, Tallaght.  IPAV is 
delighted to confirm 100 students were accepted to the programme 
and we wish all a very successful academic journey over the next 
2 years. We welcome second year students, who on Saturday 21st 
September, started back at TU Dublin, Tallaght and we wish all a 
very successful final year.  IPAV recognise the huge undertaking of 
working full-time and studying and we congratulate all students on 
their commitment in pursuing a career in the property industry.  
If any Dublin or Wicklow based member can facilitate short-term 
work placement for students, contact genevieve@ipav.ie

ABOVE: Induction Day at TU 
Dublin, Tallaght for 1st year 
students. BELOW: 2nd year 
students at TU Dublin, Tallaght

Attendees at IPAV’s 
2023 Trade Expo

https://tinyurl.com/5n7bwxjc

Click here to download a full copy of 
Residential Property Price Barometer

mailto:fiona%40ipav.ie?subject=
https://us02web.zoom.us/webinar/register/WN_1ESTiaZNSoed38HbPxYyug#/registration
https://us02web.zoom.us/webinar/register/WN_1ESTiaZNSoed38HbPxYyug#/registration
https://ipav.ticketsolve.com/ticketbooth/shows/873658429
https://ipav.ticketsolve.com/ticketbooth/shows/873658429
https://ipav.ticketsolve.com/ticketbooth/shows/873658640
https://ipav.ticketsolve.com/ticketbooth/shows/873658640
https://ipav.ticketsolve.com/ticketbooth/shows/873658644
https://ipav.ticketsolve.com/ticketbooth/shows/873658644
https://www.ipav.ie/sites/default/files/ipav_barometer_report_web_03.09.24.pdf
https://www.ipav.ie/sites/default/files/ipav_barometer_report_web_03.09.24.pdf
https://www.ipav.ie/sites/default/files/ipav_barometer_report_web_03.09.24.pdf


News

6  | The Property Professional

EDI Masterclass
Creating Boundaries in the Workplace to  ... 

Safeguard Mental Wellbeing

We’re always happy to hear from you so please contact the EDI team     valerie@ipav.ie 

In this day and age, it’s 
tough to create a healthy 
work-life balance. Here, 
IPAV president Lisa 
Kearney guides us through 
her top tips for looking after 
our mental wellbeing.  
In today’s fast-paced work 
environment, maintaining 
mental wellbeing can be a 
challenge. High demands, 
constant connectivity, and 
blurred lines between work 
and personal life can lead 
to stress, burnout, and 
decreased productivity. One of 
the most effective strategies 
to protect mental health is to 
establish clear boundaries 
in the workplace. These 
boundaries help individuals 
manage their time, energy, 
and focus, creating a healthier, 
more sustainable work-life 
balance.

1Communicate Clearly and Early Open 
communication is essential when setting 

boundaries. Clearly express your limits and 
expectations to colleagues, managers, and 
clients early on. Whether it’s setting specific 
work hours, limiting after-hours communication, 
or defining the scope of responsibilities, make 
your boundaries known in a professional and 
respectful manner. 
 

2Define Work Hours and Stick to Them In 
an era of remote work and constant digital 

connectivity, it’s easy to fall into the trap of being 
“always on.” Set clear work hours and resist the 
urge to check emails or answer work-related 
calls outside of these times. By establishing a 
firm schedule, you can create a clear distinction 
between work and personal life, allowing time 
for rest and recovery.
 

3Prioritise Tasks and Manage Expectations 
Overcommitting to tasks can lead to 

feelings of being overwhelmed. Prioritise your 
responsibilities by identifying which tasks are 
most important and realistic to accomplish within 
your available time. If your workload becomes too 
heavy, communicate this with your manager and 
seek support in redistributing tasks. 
 

4Delegate When Possible Many 
professionals feel pressure to take on all 

tasks themselves, but learning to delegate is an 
essential skill for maintaining balance. Delegating 
allows you to share responsibilities and focus 

Encourage open and honest dialogue about EDI issues within the 
workplace. Create spaces for employees to share their experiences, 
concerns, and ideas for improvement without fear of judgment or retaliation.

Promote Open 
Dialogue

on tasks that align with your strengths while 
preventing the overload that leads to stress.
 

5Create Physical and Mental Space 
Whether you’re working in an office or 

remotely, having a designated workspace is 
crucial. Physical boundaries, such as working 
in a specific room or space, signal to yourself 
and others when you’re in “work mode.” 
Additionally, taking breaks and stepping away 
from work during lunch or after your shift ends 
creates mental space to relax and recharge.
 

6Practice Saying “No” It’s important to 
recognize that saying “no” when necessary 

is not a sign of weakness but a reflection of 
respecting your own capacity. Whether it’s 
taking on an extra project or attending an 
unnecessary meeting, learn to say “no” when 
the request interferes with your ability to 
manage your workload and mental well-being.
 

7Unplug and Recharge Taking regular 
breaks from work is vital for mental health. 

Ensure that you unplug from work-related 
communication during vacations, weekends, or 
after work hours. This time to recharge allows 
your mind to reset, making you more effective 
and creative when you return.
 

8Seek Support and Set Boundaries with 
Colleagues Encourage open conversations 

with colleagues about respecting each other’s 
boundaries. For instance, avoid sending 
non-urgent emails after hours or setting up 
meetings during break times. A culture of 
mutual respect helps everyone maintain a 
healthy work environment. Don’t hesitate to 
seek support from HR or management if you’re 
struggling with setting or enforcing boundaries.
 

Key Steps to Establishing Workplace Boundaries
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Date: Tuesday 5th November 2024

Trade Expo: 10am - 4pm
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IPAV Member Ticket : €130 Non IPAV Member Ticket : €175
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How I’ve made it work
TikTok has been a game-changer for my real 
estate business. With over 25,000 followers, 
I’ve been able to reach a larger audience, 
which has led to more leads from both 
buyers and sellers. The platform allows me to 
showcase properties and share market 
insights in a way that’s engaging and builds 
trust with my audience. As a result, I’ve sold 
properties to clients who first found me 
through TikTok. It ’s become an essential part 
of my marketing strategy and has helped me 
connect with people I might not have 
reached otherwise.

How to get started on TikTok
The first step is to set up your profile and 
start posting content. Don’t worry too much 
about perfection right away; it ’s more 
important to begin creating and sharing 
videos. As you post, you’ll quickly learn what 
resonates with your audience and what 

When you utilise the power of social media, it can be 
a game changer for your business. But the secret is 
knowing how to use it in a successful way. Here,
Cathal Meares MIPAV, Director, RE/MAX Estates, 
shares how he has made TikTok a powerful part of his 
business and shows how you can do the same... 

TikTok

HOW 
TIKTOK 
CAN 
CHANGE 
YOUR 
BUSINESS

doesn’t. The platform is all about 
experimentation and figuring out what works 
through trial and error. I’m still learning 
myself, and constantly finding new ways to 
improve and refine my content. The key is to 
stay consistent, be authentic, and keep 
experimenting with di� erent styles and topics 
to see what engages your viewers the most.

Top tips for creating a video
When creating a TikTok video, start by having 
a clear script to guide your content, but keep 
it short and sweet. The platform thrives on 
quick, engaging videos, so focus on 
delivering your message concisely. 
Authenticity is crucial, so let your personality 
shine through to connect with your audience 
in a genuine way. Make sure the first five 
seconds are especially compelling, as this is 
key to grabbing viewers’ attention and 
encouraging them to watch the rest of your 
video.

experimentation and figuring out what works 

myself, and constantly finding new ways to 
improve and refine my content. The key is to 

experimenting with di� erent styles and topics 

experimentation and figuring out what works 

myself, and constantly finding new ways to 
improve and refine my content. The key is to 

experimentation and figuring out what works 

myself, and constantly finding new ways to 
improve and refine my content. The key is to 

experimentation and figuring out what works 

myself, and constantly finding new ways to 
improve and refine my content. The key is to 

experimentation and figuring out what works 

experimenting with di� erent styles and topics 
to see what engages your viewers the most.
experimenting with di� erent styles and topics experimenting with di� erent styles and topics 

improve and refine my content. The key is to 

experimentation and figuring out what works 

improve and refine my content. The key is to 

experimentation and figuring out what works 

improve and refine my content. The key is to 
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TikTok

Also, aim for a professional look to make 
your content stand out. Using editing apps 
like CapCut can help enhance the quality of 
your videos and give them a polished finish.

For example, a video I posted this month 
reached over one million people. In the video, 
I gave a brief introduction to a small 
residential farm I’m selling in Roscommon, 
followed by a quick walkthrough of the 
residence. This simple yet e� ective format 
captured the interest of viewers and 
demonstrated the power of combining 
authenticity with a professional presentation.

The challenges in managing a business 
TikTok account
One of the biggest challenges is dealing with 
“keyboard warriors” – people who leave 
negative or provocative comments. While 
these comments can be frustrating, they also 
drive engagement and boost your content’s 
visibility. When responding to comments, it ’s 
essential to remain professional, as your 
responses reflect on your brand.

Additionally, managing a TikTok account 
can be quite time-consuming. Creating 
high-quality content, engaging with your 
audience, and staying on top of the latest 
trends can be demanding. The platform is 
fast-paced, and trends change quickly, so it 
can sometimes be di� icult to keep up. 
However, staying active and adaptable on 
TikTok is key to maintaining and growing 
your presence.

Advantages of being on TikTok
Being on TikTok o� ers several advantages, 
especially for a real estate business. First and 
foremost, it ’s a fun and engaging way to 
promote properties, making the marketing 
process more dynamic and less conventional. 
TikTok also helps in building and improving 
your professional profile by showcasing your 
expertise and personality, which can attract 
more followers and potential clients. 

The platform encourages word-of-mouth 
promotion; as more people see and share 
your content, your reach expands organically. 
Ultimately, the more people you reach daily, 
the better the chances of driving interest and 
leads for your real estate agency. TikTok 
provides a unique opportunity to connect 
with a broader audience in an authentic and 
impactful way.
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Michael O’Flynn, Chairman 
and Chief Executive of the 

O’Flynn Group, writes about 
the Housing Commission 
and the ticking timebomb 

that is the housing crisis
 in Ireland. 

T he Housing Commission, of 
which I was a member, was 
established with very 
specific terms of reference. 
Amongst them was the 

consideration of “long-term housing policy 
post 2030” and an examination of “how to 
build on the policy changes outlined in 
Housing for All and related Government 
policies”

The Final Report was a roadmap for the 
Government which, if implemented, would 
go a long way towards ending the housing 
crisis once and for all. The Report ’s 
recommendations took a longer-term 
perspective but also highlighted some 
immediate actions to drive momentum and 

inject a real sense of urgency. It is now 
over 3 months since the report was 
published and nothing has happened. One 
could be forgiven for thinking we don’t 
actually have a housing crisis, but sadly 
this is not the case. 

The key blockages to housing delivery are 
planning delays and uncertainties, lack of 
forward planning of infrastructure and failure 
to deliver it on time to zoned land, and failure 
to address the viability issues largely 
associated with necessary climate action 
policies. Much of the commentary relating to 
the Housing Commission Report has focused 
on the need to increase the delivery of social 
and a� ordable housing, which I fully support. 
I find it remarkable that there has been little 

once and 
for all

How to fix
the housing crisis
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focus on the parts of the Report which 
identify how, without compromising 
standards, viability and affordability can be 
improved so that housing can be made more 
affordable for all. 

A key recommendation of the group 
– agreed unanimously and arising from a 
consensus among stakeholders that a key 
blockage is the absence of coordinated 
thinking and action in housing policy 
making and implementation – was the 
establishment of a group, with legislative 
powers, to tackle the barriers to housing 
supply in Ireland. The group, to be known 
as the Housing Delivery Oversight 
Executive, would exist for five years and be 
empowered to clear the blockages that 
prevent the timely delivery of new homes. 
It would be comprised of people with the 
detailed knowledge and expertise to 
identify the blockages and the solutions 
and would be given the necessary powers 
to implement the changes. One of the 
strengths of the Housing Commission was 
the cross-sector expertise within the group. 
This enabled proposals to be stress tested 
and tailored in far less time than it would 
take a group with narrower expertise to 
deal with the issues that need to be 
tackled.

While it is a radical idea, it is not a new 
one. Think back to 2020, when NPHET was 
charged with steering the country through 
the COVID-19 crisis and legislative and 
regulatory measures – previously 
unthinkable – were put in place. 

The pandemic was an emergency, and 
we dealt with it. The housing crisis is also 
an emergency – and needs the same 
degree of urgency applied to dealing with it. 

Although the Commission’s report was a 
long-term solution, specifically because of 
the emergency we now face, it requires 
immediate, urgent action. 

Every day that goes by is a day wasted. 
Whilst we seem to be satisfied to simply 

tweak our planning system which has 
utterly failed the country in recent years, 
our nearest neighbour appears on the 
verge of a housing revolution. In stark 
contrast to the approach here, the new 
British Prime Minister, Keir Starmer has 
already shown leadership and 
determination in announcing an intention 
to radically reform the UK planning system 
and tackle Nimbyism. 

He even describes himself as a Yimby 
(yes, in my backyard). Our planning system 
is an outlier in Europe in two respects. 

Firstly, in relation to the number of 
opportunities objectors are given to appeal 
and judicially review decisions of planning 
authorities. Secondly, in terms of how the 
right of the individual is permitted to trump 
the common good and prevent the 
implementation of national and local 
housing policy. All too often the “housed” 
are preventing the delivery of homes to the 
“unhoused”. 

Mr Starmer plans to build 1.5 million 
homes in Britain in his first term and – 
importantly – has demonstrated how he 
intends to do it . In an act of immense 
political bravery, he has committed to 
doing things the previous government did 
not do, and radically transform the 
planning laws in the UK so they begin to 
deliver housing, rather than acting as an 
impediment to that delivery. 

In a telling comment, he said to not do 
so will mean home ownership will become 
“a luxury of the few”. 

We need the same determination here 
– from all parties. We are failing a 
generation of young people who are living 
at home with their parents, or paying high 
rents in unsuitable accommodation, and 
whose hopes of ever owning their own 
home diminish by the day. 

We all know that there is a deficit of 
more than 250,000 houses in this country. 
That deficit continues to grow as 
housebuilding fails to keep up with 
demand and population growth. It is 
difficult to understand the logic behind the 
omission of this deficit from the scope of 
the ESRI report published during the 
summer. 

The real annual demand is in the region 
of 60,000. The Minister for Housing is 
expected to announce new – and higher 
– housing targets in September designed 
to reduce and eventually eliminate that 
deficit . Whilst the acknowledgement of the 
real demand is late, it would be very 
welcome. It would be disastrous for our 
economy and the social fabric of our State 

if those targets do not take account of 
some of the realities excluded from 
consideration by the ESRI in their Report.

It is widely acknowledged that most of 
the problems in our housing system, 
including high rents and lack of security of 
tenure, would be resolved if there was an 
adequate supply of housing. Therefore, 
while all of the recommendations of the 
Commission are worthy of consideration, 
those that set a roadmap for a radical 
increase in supply are most urgent. 

I sincerely hope that the Minister and the 
Government have the courage and 
determination to acknowledge that radical 
change is required to achieve the 
increased targets and that they commit to 
the implementation of the key 
recommendations that the Housing 
Commission made, including the 
immediate establishment of the Housing 
Delivery Oversight Executive without any 
further delay.

We need new structures to deliver more 
houses. If the existing structures and 
planning policies have failed to deliver to 
date, we cannot continue with the same 
systems, structures and policies and 
expect them to suddenly start to deliver the 
volume of housing now required. Radical 
changes are required to tackle our 
dysfunctional planning system and 
infrastructure coordination and delivery 
and to ensure that appropriate funding 
structures are in place for both 
infrastructure and the development of 
sufficient numbers of homes to tackle the 
deficit and meet the annual demand. 

If the Government does not establish the 
new group recommended by the Housing 
Commission, take immediate action to 
tackle delays and uncertainties in the 
planning system and spell out how the 
other housing demand, supply and delivery 
recommendations will be implemented in 
full, things will simply continue as they 
have before. 

And the housing crisis will rage on.

“The pandemic was an emergency, 
and we dealt with it. The housing 
crisis is also an emergency – and 
needs the same degree of urgency 
applied to dealing with it.” 
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After winning the All-Ireland twice in his career as a hurler, IPAV member and 
CEO of Brian Lohan Auctioneers has led the Clare team to victory once again. 
As the manager of this year ’s winning team, Brian Lohan talks to us about 
balancing his career in property with his role in the world of GAA.  

012 IPAV Autumn 2024_BrianLohan_V4.indd   12012 IPAV Autumn 2024_BrianLohan_V4.indd   12 27/09/2024   13:1227/09/2024   13:12



The Property Professional | 13

Interview

Could you give us the story of your 
GAA career?
I played with Clare from 1993 until 2006, 
which would have been a relatively 
successful time as a player playing for 
Clare. We ended up with two All Irelands, 
three Munster Championships, and four All 
Stars while I was playing.  I took over the 
job as manager of the Clare senior hurling 
team five years ago, and this year we won 
the All-Ireland for the first time in 11 years. 
So I’ve been involved in winning two All 
Irelands as a player and one as a manager. 

How did it feel winning as a manager, 
as opposed to a player?
It ’s obviously a brilliant feeling to win, 
whether you’re a player or a manager, but I 
don’t think anything replicates winning as 
a player. That ’s the pinnacle for any player, 
it ’s the best achievement in our sport. But 
it was really satisfying to win this year and 
I was really delighted for everyone in our 
group. It ’s a brilliant feeling. 

How do you balance this role with 
your career in the auctioneering 
industry?
It can be difficult enough, because of the 
time demands that are involved in 
intercounty hurling management. It ’s 
challenging for that period of time where 
you are involved in both – it ’s really busy 
from April, May, June and July, if you’re 
getting to an Ireland final. I rely an awful lot 
on my employees that I have here in the 
office with me. It ’s a big pressure for them. 
I knew what I was getting myself in for 
when I went for the job and I did have an 
appreciation of how busy it was going to 
be. Increasingly the off season is getting 
busier and busier so it certainly is 
challenging. But it ’s not something that 
you’ll be doing all your life. And when 
you’re in a big role like that , you have to 
give it your best and you have to devote 
the time to it .

How do you find your players cope, 
juggling two careers? Do you think 
they should be professional?
No, I don’t think there are the resources in 
the GAA to provide for a professional sport. 
So while it ’s very time consuming, the 
resources just aren’t there. 

With the issue of the housing crisis, 
have you found you’ve lost any 
players to emigration?
Not really. We have everyone that we want 

to have. A lot of the guys that we are 
dealing with are very serious about their 
sport , very serious about how they 
represent themselves, and very serious 
about the time commitments that they 
devote to their sport. Our players seem to 
be able to manage it very well. They’re an 
independent bunch and they look after 
themselves. The majority are in teaching, 
and some are studying or in business. The 
housing crisis does naturally affect the 
players as it does everyone else but they 
manage to deal with it . They are 
resourceful, they make massive 
commitments and are happy to do that to 
achieve their goals but it is not easy.

Can you tell me about your own 
company?
My business is Brian Lohan Auctioneers 
and Financial Services, so we’re involved in 
property and financial services and based 
in Shannon. We specialise in residential 

property sales, commercial property sales, 
and also we look after residential lettings 
and commercial lettings and valuations. 
The financial services business effectively 
looks after pensions and investments for 
people, and that dovetails fairly well with 
the property business. 

How did you make the transition 
from playing on the hurling team into 
property?
I was originally involved in banking, 
working for one of the pillar banks. But I 
was always interested in property, and 
when I saw the opportunity to get a 
qualification in property I went for it , 
mainly because of the interest that I had. I 
saw the opportunity to open up and the 
business that I was in, which was financial 
services at the time, and I thought it was a 
good business to link in with property. So 
that was my own career development. And 
from there we’ve built up a good business 
in the town, and we provide a good service 
for our customers. 

What strengths do you think your 
GAA experience and management 
brings to your property work, and 
vice versa?
We have approximately 40 players, and 
when you’re involved in a large group the 
most important thing is to bring the best 
out in everyone. And that includes the 
background team of very skilled 
professionals, like doctors, physiotherapists 
and nutritionists. The same principles are 
there in business. It ’s all about bringing out 
the best in people – in recognising the 
skills that all the people have and ensuring 
that they are able to perform. 

“It’s all about 
bringing out the 
best in people – 
in recognising 
the skills that all 
the people have 
and ensuring that 
they are able to 
perform.”
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Divorce & Selling Houses
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Tommy Barker, Property 
Editor of the Irish Examiner, 
looks at the many stories 

behind a house sale.

Do you know the way it is? You 
know the way, when your 
interest is piqued by 
something that can be 
relevant or utterly random… 

from a window type, the make and model of 
a car, a breed of dog, a song, a head-turning 
fashion item or look... then, suddenly it ’s 
everywhere?

Right now, the country seems to be in the 
midst a marriage meltdown, with break-ups 
coming faster than make-ups, and divorces 
more prevalent than pre-nups.

That was the impression garnered at least 
(spoiler alert: see fact-check below) when a 
quiet summer week edition of the Irish 
Examiner’s Property & Home pages 
featured three home sales that we knew 
were marital break-ups.

They can bring complications in terms of 
writing sensitively – no one wants a 
headline like Perfect Family Home when 
perfection (whatever that is) has gone out 
the window, and the door has swung o�  its 
hinges.

So we often ask, why this sale? 

Who’s asking?
Not really caring what the answer is, just to 
get ‘a line’ for buyers/readers/curtain 
twitchers. Buyers may be only mildly 
curious, but by instinct nosey journos will 
inquire, looking to flesh out a narrative for 
property editorial, detail that’s di� erent to 
bare brochure bumf, BER details, bedroom 
tallies and nearby bistros.

Not that it ’s really much of our business, 
or anyone else’s mind.

And very often you’re sorry you asked.
Estate agents know the dynamics and 

sensitivities of dealing with sales due to 
debt, death or divorce. When asked on 

Faded carpets and a Ford Fiesta up on 
blocks might signal the next life chapter 
was, sadly, the last chapter.

And two solicitors’ names on a sales 
listing sadly tells its own story. Tells two 
stories, more likely.

In banter and back and forth with estate 
agents, we’ve used MBU as an acronym for 
Marital Break Up, and presumed the 
shorthand was more widely understood. 
“MBU? Is that what it stands for? I thought it 
was some new building construction 
method,” one otherwise worldly-wise 
woman replied on hearing a covetable 
five-bed detached listing up the road from 
hers was an MBU.

Not every property sale due to the end of 
a relationship is sad, or course. For some, 

Why are they
SELLING?SELLING?SELLING?

viewings why the perfect property is being 
o� loaded, they will go as solemn as 
undertakers in intoning benignly “they are 
going separate directions” – insert your own 
cliché here – or, a bit more up the War of 
the Roses scale, in exasperation might blurt 
out “they’ve ripped lumps out of one 
another and the house is next.”

Our standard catch-all in editorial “the 
owners are moving on to a new life chapter” 
covers a multitude when the real reason for 
selling up a home/asset isn’t one filled with 
the joys of trading up, or the inevitability of 
an executor sale.

Houses let out their own secrets, too. 
Rooms bursting full of pink and blue plastic 
toys and things with missing wheels can 
signal a couple have outgrown the nest.
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“Not every property 
sale due to the end 
of a relationship 
is sad, or course. 
For some, it’s 
an escape, a 
liberation, a ‘let 
the next chapter be 
written.”

it ’s an escape, a liberation, a ‘let the next 
chapter be written.’ The dream may have 
moved on quite some time before, be it the 
dream home, a bad dream or a plain old 
nightmare.

Two into one doesn’t go
Apart from the emotional wrench and 
trauma, among the many downsides is the 
hunt for one, or more likely, two 
replacement homes, with resources 
stretched as tight as nerves, in a rental or 
purchase market that’s also gone awry. 
Visiting a home worth an editorial spread, 
that’s being sold for reasons that are not 
100% mutual, can be fraught, a balance of 
best foot forward, versus putting a foot in it.

It ’s rare to meet both parties (could there 
be a more inappropriate word than ‘party’?), 
it ’s almost always one and not ‘the other ’.

In the one recent week, we had a home 
where the man of the house sadly did the 
tour: turns out the house was his passion, 
his wife hadn’t ever wanted it , she didn’t 
move into it after long it was built , and – 
judgment alert – any cracks there were 
seemed to predate the build project.

In another high-end home, no one was 
present, and the home seemed a shrine to a 
happy past, numerous enlarged family and 
holiday photos adorning the walls.

Which is sadder? To see them still up in 
all their glory, or to see the gaps where 
some (the wedding photo) have been 
removed?

In the third home, not actually visited but 
fleshed out by emails, one of the vendors 
supplied lots of info on the design, the build, 
the finish and views, which we ran with 
pictures in print and online to prove the 
point of just how lovely it really was.

Only, a few days later we got an 
unsolicited email from ‘the other half ’ 
outlining what they would have said, and 
exactly what they didn’t agree with, and 
what jobs they did.

Oh, dear. We passed it on to the joint 
estate agent… 

Fake news fact check: 
Divorce isn’t actually rampant in Ireland, 
despite ‘Hello Divorce, Bye-Bye Daddy’ 
warnings back before the 1995 Divorce 
Referendum. 

While rates globally are climbing, they are 
not at Richter scale levels of domestic 
upset. 

Ireland is at the very lower end of the 
scale, both in EU terms, and globally.

In Ireland we’ve a rate somewhere 
between 0.6 and 0.7 divorces per 1,000 
population, vs a EU average of 2 per 1,000; 
the US is at c 2.4 per 1,000 (but, falling in 
recent years, along with declining marriage 
rates) Russia is tops, up at around 4.7.

Numbers here have varied from 4,300 in 
2015 to average 5,500 pa over the last 
several years, after the wait period was 
reduced from four to two years separation 
before applying for a divorce.

Will there be a post-covid hike next when 
2023 o� icial figures are released?

Sure aren’t the papers full of it?
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RUNNING A 
SUCCESSFUL 
FARM BUSINESS

unning a successful farm business is a 
balancing act between risk and reward. 

There is a definite life cycle for a career or 
business which also applies to farmers:  

Mike Brady talks 
about the life cycle 
of a farm business, 

and what this 
means for those in 

the industry. 

Farm Business

Life cycle stages of a career or business

Age Stage Comment

5 to 25 years Education Attend school, college, university for a qualification.

25 to 35 years Experience Work to gain valuable experience in your industry.

35 to 55 years Success 
(or not)

You make a success of your career/business 
(or not).

55 to 65 years Reputation You live on your reputation.

65+ years Exit You exit your career/business or take it backwards.

THE DO’S AND DON’TS OF

Mike Brady
Mike Brady is an Agricultural 

Consultant and Managing 
Director at Brady Group

R Most farm families have children in their 
30’s, therefore they reach the contributory old 
age pension age of 66 years when their 
successors are approaching 35 years of age. 
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Farm Business

“Beware of the 
temptation of 
‘wants over 
needs’ and most 
importantly, 
enjoy the 
journey.”    

This is often the best period for 
progressive development in the farm 
business. The combination of experienced 
parents with well-educated, ambitious 
children is a great mix for any business, if 
managed properly.

However, many businesses fail to 
function properly at these times, due to a 
clash between an over dominant parent or 
an uber-ambitious successor. An 
experienced consultant or advisor can take 
heat out of such situations and focus the 
farm business on achieving a mutually 
agreed goal.

There is great satisfaction when a farm 
business successfully executes a mutually 
agreed business plan, key physical 
performance indices (KPI’s) are met, and 
net profit and surplus cash increases.

Of course, some farm businesses do not 
follow the successful path. In my 
experience there are three types of poor 
farm businesses models:

Firstly, there are the dominant parents 
who do not relinquish control of the farm 
business to successors until it is too late. 
Successors in these businesses feel 
trapped and disillusioned, and in many 

cases they leave the business. When these 
farms transfer to the next generation, the 
attitude to farming has been irrevocably 
damaged and the farm is often leased out 
or sold.

Secondly, there are farm business 
owners who just cannot stop spending. 
The farm overdraft is a target , not a limit! 
Such farmers are driven by ‘wants’ rather 
than ‘needs’. The lack of focus on a clear 

farm business plan is symptomatic of 
these type of farm businesses. The 
spend-o-mania usually catches up with 
the business in the finish and a bail out in 
the form of a sale of assets is often 
required.      

Thirdly, there are the farmer business 
owners who are constantly changing their 
enterprise or system of production. Such 
farmers are too easily influenced by new 
systems, products or fads, and there is no 
clear farm business plan. Or, worse again, 
the agreed plan is abandoned on a whim. 
Changing farm enterprises or farm systems 
of production cost money and really 
should only be done once or twice in a 
lifetime. 

In summary, the key to running a 
successful farm business is identifying the 
key drivers of success in the business, 
then making a clear business plan to 
maximise the gain from these drivers. 
Beware of the temptation of ‘wants over 
needs’ and most importantly, enjoy the 
journey.     
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“Economist David 
McWilliams 

recently remarked 
in the Irish Times 

that “healthy cities 
are diverse cities 
where residents 

live, work and 
play… “

How remote 
work has changed 
our property 
market
Donal Buckley looks at how our world has changed 
over the last few years, and what measures are 
being introduced to reduce urban decay.  

Donal Buckley

Property Columnist, 

Irish Independent

he combination of population growth and 
working from home activity is helping to 

boost populations in Ireland’s regions, as are 
government financial incentives.

Recent figures from the Central Statistics 
O� ice show that more than one in three of 
the workforce are now working at least 
some of the week from home, or another 
remote location, compared to less than one 
in five before the pandemic.

The figures for those who “usually work at 
home” are even higher, increasing from 7 
per cent pre-pandemic to around 20 per 
cent now. That may not be good news for 
landlords and agents who are trying to let 
o� ices, but it may be good news for regional 
towns that benefit from those employees 
seeking to avoid long distance commutes 
and the more a� ordable regional 
accommodation. 

As the combination of the spread of 
broadband and smartphone technology has 
enabled employees to undertake an 
increasing number of tasks at home, there is 
also anecdotal evidence that remote 
working can mean just that, with some 
Dublin-based workers working from west 
coast locations. 

Economist David McWilliams recently 
remarked in the Irish Times that “healthy 
cities are diverse cities where residents live, 
work and play… successful cities are 
underpinned by living streets, characterised 
by mixed-use development, integrating 
residential, commercial and cultural spaces. 
People on streets where they live also 
police those same streets while mixed-use 
zones help the city roll with the punches, 
adapting to changing lifestyles, revitalising 
the inner city, creating a dynamic and safe 
urban atmosphere.”

T
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Such a mix, particularly residences in 
urban centres, is equally important. Recent 
statistics indicate that the Government is 
beginning to make some progress in 
addressing problems of urban decay as 
depicted in underused and derelict 
properties. 

For instance there has been an uptick in 
the rate of conversion of commercial 
properties to residential properties, not only 
in Dublin, Cork and Limerick cities but also 
in less urbanised counties. Figures from the 
Department of Housing show that the 
number of notifications for change of use 
exemptions more than doubled to 855 
during the last three years compared to 355 
the previous three years. In total over the 
last six years Dublin City accounted for 123 
of these notifications and Limerick City and 
County for 101. Other counties also saw 
healthy increases in activity over the six 
years notably Tipperary 92 and Mayo 90. 
Cork County saw 90 while Cork City saw 41.

More valuable still is that as many as 
2,716 residential units are expected to result 
from these changes of use and the densities 
increased from a nationwide average of 2.03 
units per site in the early years to 2.46 units 
in the last three years.  

Dublin City with 350 and Limerick City 
and county with 202 are in line for the 
highest number of residences followed by 
Mayo with 189; Cork County with 181, 
Tipperary 167 and Waterford City and 
County 162. Surprisingly Galway city had the 
lowest with only 14 units. While the figures 
may not be huge, the trend suggests that 
they are increasing both in terms of 
numbers of applicants as well as the scale 
of each application. The exemption from 
planning, which includes an exemption for 
the conversion of vacant pubs, will remain 
in place until the end of 2025.  

Conversion activity is also helped by the 
Vacant Property Refurbishment Grant 
available for those who turn a vacant house 

or building into residential use. Up to 
€50,000 is available for refurbishment of 
vacant properties while for derelict 
properties an extra €20,000 is available.

Up until June 2024 as many as 8,647 
applications were presented for grants and 
4,611 were approved for refurbishment with 
the remaining 4,034 relating to derelict 
properties. Only 548 applications were 
rejected and by June 484 successful 
applications had received €24,451,501 in 
grants or an average of almost €44,620 per 
application.

Yet another incentive for refurbishing 
properties is the repair and lease scheme 
which encourages investors to sign 
long-term leases with approved housing 
bodies or local authorities which can also 
provide loans up to €60,000 for the repair 
work in return for the property being made 
available for social housing for at least five 
years.  

To qualify, a property needs to have been 
vacant for 12 months or longer and in need 
of repairs. Under the scheme investors 
benefit from guaranteed rents with no risk 
from arrears or vacancy costs. Such 
certainty appeals to private investors as was 
reflected in recent sales of some of these 
properties.  

Since 2021 there have been as many as 
3,227 applications from investors for this 
scheme with 34 local authorities. However 
eight local authorities, including Dublin and 
Galway cities as well as South Dublin 
County Council and Wicklow, failed to sign 
even one lease. The others between them 
signed 292 leases delivering a total of 572 
rental units. 

Waterford has been the most active, with 
135 leases delivering 322 units. Next most 
active was Limerick with 21 leases 
delivering 31 units and while Mayo also 
signed 21 leases it delivered 24 units. 
Wexford and Fingal signed less leases but 
delivered 29 units each.

While the numbers will not make a 
significant impact on the shortage of 
housing and not all of the above are located 
in the centres of towns and cities, 
nevertheless what is important is that they 
are beginning to address problems of urban 
decay and this in turn will encourage 
investors and developers to avail of 
redevelopment opportunities in urban 
locations.     

The figures for those who “usually work 
at home” are even higher, increasing 
from 7 per cent pre-pandemic to 

Converstion growth over the 
last three years

@20%

✚ ✚ €20,000for refurbishment 
derelict properties

for refurbishment  
of vacant properties

€50,000➤➤
The rate of conversion of commercial 
properties to residential properties

to

855
355

during the last 
three years

grew from 

Mayo

189Cork County

181

Tipperary

167

Waterford 
City & 

County 

162

Limerick 
City & 

County

202

Dublin City 

350
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What Members Are Saying 

The Seller’s Legal Pack
139 submissions and letters of support for the Seller’s Legal Pack for Property Buyers Bill 2021 were received 

and complied into a Collective Industry Submissions document, handed into Leinster House on 3rd 
September 2024. We continue to receive letters of support from across the industry and are updating the 

document accordingly. We estimate the firms represented in these submissions employ over 2,000 individual 
estate agents, almost half of the licensed agents in Ireland.  To express the depth of feeling among IPAV 

members across the country, here we look at a sample of quotes contained within the document.

Majella McGregor, MIPAV
McGregor Properties, Listowel, Kerry  

It will help identify issues be they large or small prior to the property being 
offered for sale on the open market, while this may cause a time lag before 
going to the market, it will eliminate delays when a sale is ultimately agreed. 
It is most frustrating for all parties involved (auctioneer, vendor, purchaser, 
solicitors) when a sale is agreed only to find out that there are title issues, 
be they small or large…. It (the SLP) can only be a win, win for all involved.

Sara Bergin, MIPAV
Bergins, Dublin 4   

It is disappointingly unsurprising to find oneself regularly 
involved in a sale where an issue or key document is identified 
only after a sale is agreed, and a timeline is already in place 
for individuals, families or indeed commercial entities. We 
cannot state more strongly how these issues manifest in 
deterioration of any previously existing good will, 
particularly where buyers and sellers are usually 
new to the conveyancing process and do 
not understand the nuances and 
complexities, as it currently 
stands.  

Keith Anderson, FIPAV
Anderson Auctioneers, Donegal Town 

The sheer frustration and uncertainty in 
selling property in the current system where 
the conveyancing process takes from four to 
six months has left myself and many of my 
colleagues tired, completely frustrated and 
taking the brunt from vendors and purchasers 
for these unnecessary delays -mortgages are 
expiring, purchasers have given notice to quit 
rental, all uncalled for. 

Opinion
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Brian Gleeson, MIPAV
Brian Gleeson Property, Ardmore & 

Dungarvan, Waterford  
From my many years of experience in the 
property market as a real estate agent I can 
see many benefits of preparing the Seller’s 
Legal Pack (SLP). … The SLP will act similar 
to the current Public & Online Auction 
model which is currently used. The Auction 
model ensures that all necessary property 
information is provided ahead of the auction 
so once the property is sold at Auction, a 
closing time of normally 4 weeks after the 
Auction date is set and adhered to.

Pat Carroll, FIPAV
Patrick Carroll Auctioneers,  

Kilmallock, Limerick  
I have seen all sorts of property markets 
come and go through recessions and indeed 
rising prices, but I have seen no improvement 
in the conveyancing process. ….I had one 
sale recently that had a problem with site 
boundaries. If the Sellers Legal Pack was in 
force this would have had been noticed prior 
to going on the market but it took 4 attempts 
to sell the property and almost 1 year before 
the boundaries were corrected. This property 
should not have been on the market in the 
first place like many others. 

David McDonnell, FIPAV
Property Partners McDonnell, 

Mullingar, Westmeath  
The background legal checks such as 
planning permission certification and 
document gathering essential to close the 
sale of a property is only being commenced 
by the solicitors when our work has been 
completed and a sale is agreed. ...My view 
is that this legal work must be done in any 
event and if it is done in advance of a sale 
being agreed, then the conveyance period 
will be drastically reduced which will benefit 
all concerned. 

Pat Quirke, MIPAV
 P.F. Quirke & Co Ltd, Clonmel, Tipperary  
Our firm has been in business since 1954, and 
I personally have traded since 1984. 
I have to say that the current situation 
regarding conveyancing is adding hugely 
to the difficulties in the housing sector, 
delays and inefficiencies are stalling sales, 
disappointing buyers and wasting precious 
resources of time and money for all parties.  
The IPAV Sellers Pack is a great initiative, 
which if correctly implemented, will speed 
up the entire process and most importantly, 
deliver property sales in a more efficient 
manner.
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Nuala Feeney, MIPAV
Sherry FitzGerald Feeney West, 

Ballina, Mayo  
I am writing to share my experiences from 
being actively involved in the property 
business and to emphasize the significant 
benefits of preparing a Seller’s Legal Pack 
in advance. I believe that adopting this 
practice more widely could bring about 
considerable improvements in the efficiency 
and transparency of property transactions.

Fintan Sullivan, MIPAV
Sullivan Property Consultants, 

Drogheda, Louth 
For us as agents the bill will help us with 
more knowledge to the back ground of each 
property and confident of when we do sell, 
we can achieve a quick turnaround. On 
average one in three sales falls through due to 
issues such as title, land registry, compliance, 
or delays with precontract enquires. This is 
disappointing for again the vendor, buyer and 
us as agent who offer a no sale no fee service.

Opinion

https://tinyurl.com/549vt4km

Click here to download
 a full copy of 

IPAV’s Collective Industry 
Submissions

https://www.ipav.ie/sites/default/files/ipav_slp_collective_industry_submissions_-_13_sept_24_linked.pdf
https://www.ipav.ie/sites/default/files/ipav_slp_collective_industry_submissions_-_13_sept_24_linked.pdf
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Drone Photography
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Including drone 
photography in a property 
listing is a definite bonus 
– you get to easily show 

the surrounding area, 
as well as highlight any 
scenic benefits that are 

found around a home, like 
mountains or water. But 

you need to make sure that 
any photography you do 
abides by the new drone 

legislation. Here’s Ian Kiely 
of Drone Space Ireland with 

some simple pointers for 
compliance safety…

Knowledge bank

Drone Photography and You – 
What You Need to Know

1Get Registered
Regardless of size or weight, if a drone has 

a camera you need to be registered. You can 
become a hobbyist or learner by attaining an 
A1/A3 certificate through the Irish Aviation 
Authority (IAA). If you plan to use a drone for 
work activities you must progress to an A2 
licence, get secure basic insurance and be 
competent in managing your drone. These 
are requirements, not guidelines.

2Know your airspace
Most drones come with a built-in map 

for guidance on where you can and cannot 
fly. While this can be useful, they are just 
guidelines provided by the manufacturer. The 
only reliable source of airspace information 
are the geographical zones set out by the 
Regulator. Flying near an airport or any 
restricted airspace comes with serious 
consequences.

3Identify yourself
Your drone must clearly display your 

IAA issued ID number on your craft and be 
remotely emitting this same number when 
your craft is in operation. Drones that have 
recently come on the market have this 
Remote Identification (RID) feature built in, 
but older models must be fitted with a small 
device. 

4Avoid people
Do not fly over assemblies of people, 

keep a safe distance from persons not 
involved in your shoot, respect wildlife, and 
please use common sense when it comes to 
adverse weather and people’s privacy.

5Know your provider
When hiring a third-party drone service 

provider, it is important to ask the right 
questions. Some seemingly legitimate 
operators will assure you they are up to 
speed, while in reality they are putting you 
and your business at risk of scrutiny or 
penalty. These types generally cut other 
corners too and create safety risks. 

Drone Space Ltd has been working 
with IPAV members in recent months, 
providing basic drone classes with hands 
on experience. We have engaged with early-
stage beginners up to the more established 
flyers, and we have even encouraged some 
naughty people to get back on the right 
track!

We are planning more SkillsNet subsidised 
courses in January 2025, you can register 
your interest at ian@dronespace.ie or fiona@
ipav.ie. If you have more immediate concerns, 
get in touch for a chat on 087 9824031. We 
can also provide bespoke onsite training in a 
location of your choice for 3-6 persons.”
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 Dedicated & experienced 
residential development 
lending team.

 Finance available for new 
projects from 5 units upwards 
nationwide.

 O� ering tailor-made project 
based solutions.

Opening Doors for New Home Building in Ireland

For further information or to discuss a project, please contact 
one of our regional Business Development Managers.

General Enquiries info@hbfi.ie | 01 238 4600 | www.hbfi.ie

NORTH & WEST

David Fox
086 796 2899
david.fox@hbfi.ie

EAST

David O’Doherty
086 836 3280
david.odoherty@hbfi.ie

SOUTH

Damien Quigley
087 905 8412
damien.quigley@hbfi.ie

€2.054bn
Total funding approved to date

23
Across 23 counties

11,200
Supporting 11,200 homes

Approvals To Date 

Development of 68 new 2 and 3 bedroom 
homes in Limerick for the private market

Small Development Product
Funding for smaller residential 
development projects of more than 5 
units that require support of €3m or less.

Housing & Apartment 
Development Product
Designed for residential developments of 
homes or apartments that require funding 
of between €3m and €100m.

Social/A� ordable Housing Product
Funding for projects contracted for sale to 
Local Authorities, Approved Housing Bodies 
or the Land Development Agency. 

Green Funding Product
Designed to encourage 
sustainable development across 
all HBFI products.

Accelerate Product
Funding to assist larger 
developers accelerate delivery.
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Technology
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Top Tips
1.  Give Chat GPT as much 

information as you can
2.  Use the copy as a starting 

point , adding your own flair 
to avoid repetition

3.  Double check everything to 
avoid error or inaccuracies

want to know that they’re dealing with a 
person, not a robot. That starts right at the 
beginning, when they first read about a 
property. If the description is full of phrases 
that feel like carbon copies of other listings, 
or just purely inaccurate, the sense of trust 
dissipates. They want to know that they 
can believe what they read. 

professional working in the city or a couple 
looking for a cozy home, this apartment 
ticks all the boxes.

What are the good points?
As you can see, the copy above is reasonably 
well written and grammatically correct, 
and it would work as a great starting point, 
particularly if you don’t feel particularly 
comfortable with writing (or have hundreds 
of listings to get through!) However, it isn’t 
particularly specific in its description. The 
more information you give to your clients, 
the better. Therefore, the more information 
you can input into Chat GPT, the better your 
listing will be. 

Sounds great! But what are the 
downsides?
It sounds obvious, but when a client is 
looking at a property (and making the 
biggest investment of their lives) they 

First off – what is Chat GPT? 
There’s been a lot of chat about AI over 
the past year or so, including on our very 
pages in the last issue. But there’s no 
shame in not knowing exactly what it is – 
the technology is so new (and changing 
every day), so it can be hard to keep up. 
Basically, Chat GPT is one of the artificial 
intelligence (AI) systems that uses human 
sounding language to create written copy. 
To do this, it trawls the internet for existing 
writing and mimics its tone, so you can ask 
it to write something in a specific voice. It ’s 
also free to use. 

How can I use it?
People in property are mostly using it to 
write real estate listings. When I asked 
Chat GPT to create a property listing, it 
asked me for some basic information, and 
from that it came up with the following…
Property Description: Nestled in the heart 
of Dublin 8, this charming 2-bedroom 
apartment offers the perfect blend of city 
living and tranquillity. Just a stone’s throw 
away from the iconic Guinness Storehouse, 
the apartment is situated on a quiet street , 
providing a peaceful retreat from the 
bustling city.

The apartment features a modern 
kitchen, ideal for those who love to cook, 
and a cozy balcony where you can relax 
and enjoy the fresh air. With 50 square 
meters of space, this home is designed for 
comfortable living. The dedicated parking 
space adds to the convenience, making it a 
perfect choice for city dwellers.

This property is not just a place to live, 
but a place to thrive. Whether you’re a 

There’s no denying that AI can reduce your workload and make life easier. 
But it ’s important to know how to use it properly. Editor Nicola Brady 

 has some tips if you’re looking to get started. 

use Chat GPT  
... (and not sound like a robot)

ARTIFICIAL INTELLIGENCE

How to ... 
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“Together we can help reframe the conversation about mental
health in Ireland, so that at some stage in the perfect world, the

elephant in the roomwill no longer exist.
What a dream that would be!”

Brent Pope

We’re delighted to have IPAV's Elephant “Ellie IPAV Phant” at our

Member’s Lunches on

29th November, Westbury Hotel, Dublin 2

&

6th December, Clayton Hotel, Cork City

Donations will be collected in support of The Elephant in the Room

charity

For tickets & further information call IPAV on 01 6785685 or email

info@ipav.ie
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CONNECT
EVENTS

Highlights of the IPAV calendar

YPN Summer BBQ
IPAV Head Office, Dublin 2

22nd August 2024
Following the YPN AGM, the 

committee was joined by 
IPAV members for the YPN 

Summer BBQ. Despite the rain, 
the evening was filled with 
lively networking and great 
conversation. We sincerely 

thank everyone who took the 
time to attend, and a special 
thanks to our chef, Saul, for 
cooking up a fantastic meal!

YPN Golf Classic 
The Heritage Golf Resort

5th September 2024
With the rain holding off, 35 teams 
set off for a thrilling shotgun start, 

enjoying a fantastic day to relax and 
recharge. IPAV would like to express 
sincere thanks to PINERGY for their 
valued sponsorship, with a special 
mention to Ronan Power, CEO of 

PINERGY SolarElectric, who joined 
us on the course and later presented 
the prizes during the evening dinner. 
A big thank you also goes to the YPN 

Committee, whose hard work and 
dedication made this wonderful event 

possible.

ABOVE: Mark Duffy  
and Shane Hanevy
LEFT: Fintan McGill  
and Lisa Kearney

ABOVE: David Fagan, Gerry 
Brady and Johnny Brown
LEFT: Lisa Kearney and Ronan 
Power with Team John Roche
BELOW: Killian Egan, Lorcan 
Egan and Vincent Egan

ABOVE: 
Eoin Power, 
Jamie Power 
and Ray 
Cooke
LEFT: 
Damien 
Whelan,  
Ian Farrelly 
and 
Raymond 
Potterton

ABOVE: 
Lisa Kearney, 
Natasha Brown 
and Ronan Power 
with winning 
team REA 
Sothern

ABOVE: Donal 
Booth, Harry 
Southern and 
John Booth
RIGHT: Ella 
Dunphy, Eoin 
Dunphy and 
Pat Dunphy

Paul Campbell and Serena Burchill
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Events

IPAV & Florida
Dublin, 27th July 2024

IPAV were delighted to host Florida 
Realtors and as part of exploring real 
estate opportunities, the group visited 
two new developments, Capital Dock 
Residence with Fergal Hopkins from 
Lansdowne Partnership and Kinvara 
| Kinross Developments with Sarah 
Jane Kearney, Inca Price and Tony 

Forte of DNG. We would like to thank 
Lansdowne Partnership and DNG for 
taking the time out of their busy day 

to show the group what the Irish new 
development market has to offer. 

ABOVE: Florida Realtors Viewing Group at Capital Dock 
Residence with Lansdowne Partnership RIGHT: Viewings at 
Kinvara Kinross Developments with Florida Realtors Gia Arvin, 
Chuck Bonfiglio and Tony Forte, DNG

ABOVE: Tom Crosse, 
Marc MacSharry, 
Pat Carroll, Lisa 
Kearney and Pat 
Davitt
RIGHT: Marc 
MacSharry, Kay 
McGuire & Lisa 
Kearney

RIGHT: Celine 
Geraghty, Declan 
Woods and Marc 
MacSharry
BELOW: Pat 
Davitt, Liam 
Hogan and Marc 
MacSharry

ABOVE: Marc 
MacSharry, David 
McDonnell, Lisa 
Kearney, Ken 
MacDonald and 
Pat Davitt. RIGHT: 
Marc MacSharry, 
Sonia Harvey and 
Pat Davitt. LEFT: 
Marc MacSharry, 
Clare Connolly, 
Janet Carroll and 
Pat Davitt

ABOVE IPAV Members outside Dail 
Eireann. BELOW: Marc MacSharry, 
Maria Lehane, Liam Quain and  
Lisa Kearney

Seller’s Legal Pack for 
Property Buyers’ Bill 2021

Leinster House
3rd September 2024

Pictured outside the Dail, IPAV members met with 
Deputy Marc MacSharry to hand in to Leinster 

House 139 submissions from local to national agents 
from every county in Ireland.  Members urge the 
Government and public representatives to ensure 

the Bill is passed without further delay.  Thank 
you to all who got involved and as mentioned in 

September’s newsletter, this is a live document, and 
members can add to the collective submission by 

emailing pat@ipav.ie. 

ABOVE: Niamh Giffney, Keith 
Duffy, Fintan McGill, Ella Dunphy 
and Marc MacSharry. BELOW: 
Marc MacSharry, Fintan McGill, 
Mervyn Lloyd and Pat Davitt
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The Big Debate

55

Each quarter, we ask our members a question and get the inside scoop on your thoughts and opinions on the 
current hot topic. For this issue, we focused on the issue of switching off. In this digital age, we wanted to know 

how you separate your work and personal life, and how you set your own boundaries. Here are the results…

Do you think you 
have a good work/

life balance?

28  | The Property Professional

59%

72%

41%

DO NOT 
SCHEDULE 
EMAIL

DO 
SCHEDULE 
EMAIL

Thanks so much to all our members who took part 
and submitted their thoughts - we wish we could have 
included them all. If you want to take part in The Big 
Debate in the future, keep an eye out for our email.

“Meditate every day for 
10 mins. It really helps 

to slow you down, calm 
your mind and afterwards, 

you get things done 
more efficiently. You also 
prioritise better. It works.” 
Aine Lee, DNG Tormey Lee 

“Empower your staff and 
delegate. Turn of all your 

notifications on your phone 
and leave it charging in 
another room when at 

home.” 
Don Colleran, Colleran 

Auctioneers

“A separate phone for work 
and life is undoubtedly the 
most important factor that 

allows me to switch off. 
Also, a completely separate 

workspace for hybrid 
working.” 

Niamh Comber, DNG

“Big game changer for 
me was to turn off the 

notifications on my phone 
for emails. This way if I 
need to access emails, 

I can, but you don’t 
see those notifications 

popping up that make you 
feel like you have to click 
in and look at the emails.”

Kay McGuire, Galway Property 
Services

“I find my 7am morning PT 
gym sessions help clear 
my mind and deal with 

all the slings and arrows 
throughout the day.

Gary Valentine, Blue Sky 
Property 

“Get a good hobby and 
block time out in your diary 

for it. Make it a habit.” 
Pat Quirke,  

P F Quirke & Co Ltd.

“Set up a WhatsApp 
Business Account to 
have out of office or 
automatic reply to 

messages. Have hobbies, 
have a set evening off or 
date nights with partners, 
work hard and play hard. 

Try to book in a break 
every quarter if you can – 
this gives you something 
to look forward to. Plan 

your holidays well in 
advance, don’t wait until 

you hit the wall!” 
Ray Cooke, RayCooke & 

RayCooke Lettings

“Never meet at your 
home, always the office. 
Have separate work and 
personal mobile phones. 

Exercise, splurge and 
have fun at weekend.” 

Robert Leavy,  
Mollin Estates

Do you use any technology to 
schedule emails?

of members surveyed 
feel that having access 
to work documents 
on their phone means 
they can never really 
switch off

Do you have any life hacks for people  
who want to switch off more?

As a property professional, do 
you feel you are expected to 

be available 24/7?

45% 
NO

72%

28%

YES

NO
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If you require a locksmith make sure you 
choose one licensed by the PSA.
 

Any person or business providing locksmith services must  
be licensed by the PSA. It’s the law.

Using unlicensed providers puts your business at risk as  
you could:

• Face Prosecution

• Invalidate your insurance cover

• Compromise the safety of your staff and customers

To ensure that your locksmith is licensed  
with the PSA visit www.psa-gov.ie
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 Art, Antiques & CollectingCommercial Property

THE IRISH TIMES
*1.3 million Irish adult’s reached every week.

Reach your property audience with

ELIZABETHBIRDTHISTLE

A memento of secret love, crafted by mas-
ter jeweller René Lalique and valued at
¤450,000, is set to feature alongside lots
of classic pieces at Timeless, the annual
showcase for Ireland’s antique dealers.

Lalique’s pendants, brooches and neck-
laces are some of the most representative
examples of art nouveau bijoux, and
Emile Gallé, the renowned French glass-
maker, ceramicist and cabinetmaker,
called him “the inventor of modern jewel-
lery”.

The piece comprises a corsage orna-
ment showing the faces of two women in
18ct gold and carved chalcedony, worn
side by side, attached to fabric via small
eyelets to the reverse.

The French craftsman was often re-
ferred to as “the genius of the jewellery
world”, not just for introducing new mate-
rials and subjects into jewellery design,
but also for how he revolutionised the
technology of glassmaking, patenting 16
techniques. He worked as a freelance de-
signer for French jewellery houses Carti-
er and Boucheron after his education at
the Parisian School of Decorative Arts
and the Crystal Palace Art School in Lon-
don. By the time of his death in 1945, he
had become one of the foremost glass-
makers in the world, in addition to being a
celebrated jeweller.

Essentially his works were landscapes
and portraits with art nouveau-style nu-
bile young women, birds and exotic flora
embellished with semi-precious stones,
diamonds and pearls.

Actor Sarah Bernhardt, at the zenith of
her fame, was his foremost customer,

helping to launch his career. There is rare-
ly a photograph of her without his signa-
ture tiaras or hair-combs – especially in
the stage costume of Cleopatra, which he
created.

The piece at Timeless was created for
Alice Ledru, Lalique’s lover and muse,
whom he would eventually leave his wife
for. The piece is said to be loaded with
symbolism. While the blue cornflowers
suggest secret love, her flowing locks –
the antithesis of taut matronly Victorian
buns – are said to represent liberated fe-
male sexuality, synonymous with the
“nouvelle femme” of the art nouveau
movement.

‘Special’sale
Describing it as “the best single piece of
jewellery I have come across”, and “of mu-
seum quality” the president of the Irish
Antiques Dealers Association, Garrett
Weldon, said: “One cannot think of this
piece without using the word
‘masterpiece’. It has never been on dis-
play and has been in the same private col-
lection for the best part of 130 years. Typi-
cally these pieces don’t come to market
and much of Lalique’s work is displayed
in the Museu Calouste Gulbenkian in Lis-
bon, so to be able to bring it to the Irish
public is special.”

Timeless will run at the RDS in Dublin,
September 23rd-25th, offering a blend of
contemporary and antique-focused exhib-
itors. In addition to the Lalique jewellery,
interesting lots include an original Brion-
vega RR126 record player – like the one fa-
voured by David Bowie – and old master
paintings to mid-century pieces.
timelessfair.ie

■ Irish Antiques
Dealers Association
president Garrett
Weldon calls it ‘the
best single piece of
jewellery I have
come across’

Lalique ‘masterpiece’
valued at ¤450,000

I
n Dublin, de Veres is selling the con-
tents of 25 Raglan Road, the former
home of interior designer Bronach
Rowell. With her children grown up,

Rowell, who ran Rowell Design in Don-
nybrook for many years, decided to
downsize and is selling the contents
of her Ballsbridge home. The cata-
logue is a window into the world of an
Irish interior designer and includes
an eclectic mix of period and modern
furniture, soft furnishings, lighting,
cushions, mirrors, prints, porcelain and
garden items. “It represents an ideal buy-
ing opportunity for both homeowners and
interior designers to acquire ‘as new’ piec-
es,” according to Rory Guthrie of de Veres,
who is handling the sale of the 250 lots. The
online sale ends September 19th, with view-
ings at the house September 16th-18th.
deveres.ie

Heaneyfirstedition
On Sunday, September 11th, Vintage Ire-
land will host North Leinster Antiques, Vin-
tage and Collectables Fair at the Pillow Ho-
tel in Ashbourne, Co Meath. A broad range
of traders will offer everything from jewel-
lery and fashion to banknotes and memora-
bilia. One of the highlights is a signed first
edition copy of Seamus Heaney’s Beowulf,
which is being exhibited by well-known
book dealer Jim Magill of Belfast, priced at
¤500. vintageireland.eu

Upto70percentoff inMayo
IADA member Roger Grimes, of Greenway
Antiques in Mulranny, is closing his Mayo
Aladdin’s cave after 16 years. Grimes
moved to the west of Ireland in the 1970s

from the UK with his
partner, Vanessa Parker, a

book dealer who died in June. He is on the
look-out for a new venue and has decided to
hold a sale due to the sheer volume of books
and antiques he has in stock. “Everything
has a 30 per cent discount on the advertised
online price and some stuff in the shop,
such as old china and glass, is reduced by 70
per cent.” Also in stock are 10,000 prints,
“the largest selection in the country”,
which are reduced by 30 per cent.
antiquesandbooks.com

Sixtydealersinonespot
Limerick Racecourse is the new venue for
one of Ireland’s largest antique fairs, which
will take place this weekend with top coin
and banknote dealers, jewellery, furniture
and everything in between, with estimates
¤5-¤50,000 from the 60 dealers on show.

DanielO’NeillandEvieHone
Ending on Monday is Morgan O’Driscoll’s
Important Irish Art online sale. Highlights
include Old Time Dance, an unusual oil by
Daniel O’Neill (¤20,000-¤30,000); West

of Ireland Famine Ship, a bronze by John
Behan (¤8,000-¤12,000); St Elizabeth of
Hungary, St Mura’s, Fahan, Co Donegal oil
on board by Evie Hone (¤5,000-¤7,000);
and a small untitled work by Hughie
O’Donoghue (¤1,000-¤1.500).
morganodriscoll.com

Diamondsolitaires
On Tuesday, Damien Matthews will host an
online sale of 631 lots, 200 of which are an-
tique jewellery. Highlights are two dia-
mond solitaires: a 2.8ct transitional cut
from 1905 (¤18,000-¤25,000) and a 3.8ct
diamond on yellow gold from 1900 estimat-
ed at ¤15,000-¤25,000.
matthewsauctionrooms.com

SpecimensinCork
Also on Tuesday is Hegarty’s September
Fine Interiors live sale, with 200 lots to in-
clude silver and furniture. Of particular in-
terest is a large Kashan Persian rug in vi-
brant red (¤800-¤1,200) and an Irish
carved cabinet, with the verso label read-
ing: “Specimens of Carving from Viscount-
ess De Vesci’s Carving Class, Abbeyleix, Ire-

land (¤200-¤300).hegartysantiques.com

Paintingstostartacollection
Ending on Wednesday is Adam’s of St Ste-
phen’s Green’s online art auction. Featured
are eight artworks by Peter Collis, the Eng-
lish painter who moved to Ireland in 1969.
His work, which is in many public collec-
tions, including of AIB and Limerick Uni-
versity, carries estimates from ¤100-¤150
to ¤800-¤1,200, offering those starting a
collection works at reasonable prices.

Also featured is The Red Precipice, Croa-
ghaun Cliffs, Achill Island, by Raymond
McGrath, which was exhibited at the Royal
Hibernian Academy in Dublin, 1958
(¤600-¤800); and Figure Studies, a small
set of pencil on paper works in one frame by
Paul Henry (¤500-¤700).

Also in there is Casting Office, an etching
by Raphael Soyer (¤350-¤500), a Rus-
sian-born American painter.adams.ie

Art,antiques&collecting

Septembersales
seasonkicksoffwith
a flurry of activity

Home&Design

Elizabeth
Birdthistle

Eclectic mix on Raglan Road

■Above, the drawing roomof designer
and retailer Bronach Rowell. Inset, the
late ‘maverick’ Vanessa Parker
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The Contents of Glenfield House, Cappoley,
Portlaoise, Monday 12th September @ 4pm
Viewing in the house, Auction in Ballybrittas.

SEAN EACRETT AUCTIONS
Ballyshaneduff. Ballybrittas,
Portlaoise.Co. Laois.

Tel.0578626290 0862640459

Live Bidding and Auction onwww.seaneacrettauctions.ie
Phone: 057 - 8626290 Email: sinead@ashgrovegroup.ie

`

Fine Art, Antiques and Collectables to include
items from Castlemartin House and Estate,
Bartra House and many other properties.

Saturday 17th September @ 10am.
Viewing and Auction at Ballybrittas.

PSRA Licence number 003742

PSRA No. 002720

View catalogue and bid at
www.morganodriscoll.com

View catalogue and bid at

BIDDING ENDSMONDAY 12TH SEPT
Between 6.30pm & 9.50pm

www .m o r g a n o d r i s c o l l . c om
Tel: 01 6050425 Email: info@morganodriscoll.com

PSRA No. 002720

MORGAN O’DRISCOLLMORGAN O’DRISCOLLMORGAN O’DRISCOLL
IRISH ART ONLINE AUCTION

MATTHEWS
AUCTIONEERS

Duke Brothers Building, 7 Market Street, Kells, Co. Meath.
Tel: 046 9240568E-mail: info@matthewsauctionrooms.com

Auction
This Tuesday 13th September 2:30pm
Jewellery, Gold, Silver, etc. Lots 1 - 631
Executor& Solicitor Instructions, Private
Collections Unredeemed Pawnbroker Pledges, etc.
Antiques, Collectables, etc. Lots 632 - 957
Several Part & Full House Clearances, etc.

Catalogue&OtherDetailsNowOnline
www.matthewsauctionrooms.com

OnPublicViewKells
Saturday (10th Sept) 12 noon - 5pm
Sunday (11th Sept) 12 noon - 5pm
Monday (12th Sept) 11am - 5pm
Tuesday (13th Sept) 11am - 2pm

PSRA No.: 001687
T: 056 4441229 W: fonsiemealy.ie

CHATSWORTH AUTUMN
FINE ART SALE

27th & 28th September, 2022

At our Auction Rooms,
Castlecomer

Follow us on:

Irish Art Auctioneers & Valuers
35 Kildare Street, D2. PSRA Licence No. 002261

HOUSE CONTENTS AUCTION
25 RAGLAN ROAD: SEPT 19TH, 2022
An eclectic mix of antique, modern and contemporary furniture,
lighting, mirrors, soft furnishings, prints, porcelain and
household items.

An ideal buying opportunity to acquire ‘as new’ pieces.

HOUSE ON VIEW:
Friday 16th, Saturday 17th
& Sunday 18th September,
11am-5pm daily.

Tues. 13th September 2022 at 6pm
www.hegartyantiques.com

P.S
.P.

Lic
en
ce

No
:0
03
20
2

LIVE ONLINE
Fine Interiors Auction

oreillysfineart.com

01 453 0311
PSRA LICENCE NO: 003688

CATALOGUE
NOW ONLINE

O’REILLY’S
A U C T I O N R O O M S 1 9 4 8 L T D

THE DUBLIN CITY
BOOK FAIR
Tomorrow (Sunday) 11th

Septermber
St Therese's ParishCentre,
TheRise,MountMerrion

(off N11)
11am-4pmAdm.€2.00

or€1.00 if youbring this ad.

INTERIORS & EXTERIORS

ATTIC INSULATION

FITZSIMONS INSULATIONS Attic
Insulation - Family business since 1980
www.fitzin.ie T: 01 8391111

01-638 2700
lisney.com

Scan here to see
more property listings

PSRA: 001848

VIEW BY APPOINTMENT
Christopher Belton: 01-638 2700
Connel King: 01-638 2700

• Substantial urban plot of 0.216 hectares (0.533 acres) in the centre of Terenure Village.

• The properties collectively extend to approx. 1,324 sqm (14,245 sqft) plus ancillary mezzanine space.

• The buildings currently provide for a mixture of retail, restaurant, office, gym, and warehouse accommodation. Occupiers
include Think Bike, LaHoya Greens, Two Fifty Square, Meghna Tandoori and Unit 1 Training Facility amongst others.

• Net operating income of approx €250,262.61 per annum with scope to increase this on leasing Unit 2 (vacant restaurant
unit in walk in condition - currently to let), and through active asset management.

• Potential for substantial redevelopment of the entire - subject to planning permission.

• Zoned Objective Z4 ‘Key Urban Village / Urban Villages’ in the 2022-2028 DCC Development Plan.

• Tenants not affected.

FOR SALE - HIGH PROFILE INVESTMENT OPPORTUNITY

8-12 Terenure Place, 2 Templeogue Road, &
11A Rathfarnham Road, Terenure, Dublin 6W

Excess €3,400,000

VIEW BY APPOINTMENT
Christopher Belton: 01-638 2700
Connel King: 01-638 2700

FOR SALE - COMMERCIAL INVESTMENT OPPORTUNITY

An Post Delivery Service Unit,
Knockenrahan Industrial Estate, Arklow, Co.Wicklow

• Attractive long term investment opportunity let to state owned tenant.

• Detached industrial building of approx. 643 sqm (6,921 sqft) GEA.

• Entire is leased to An Post on a 10 year FRI lease from 1st March 2017.

• Rental income of €49,950 per annumwith upside potential on lease
renewal.

• Secure site of approx. 0.17 ha (0.42 acres).

• Tenant not affected.

VIEW BY APPOINTMENT
Christopher Belton: Lisney | 01-638 2700
Brian O’Dwyer: Property Partners | 061-410 410

FOR SALE - COMMERCIAL INVESTMENT PROPERTIES

Units 20 & 32 Eastlink Business Park,
Ballysimon, Limerick
• Two commercial investment properties (built circa
2007) for sale in a single lot.

• Buildings extend to a approx. 742.40 sqm (7,991 sqft)
GEA combined.

• Fully let producing a combined rent of €34,000 pa
with upside potential on lease renewal.

• Strong tenant profile including Heineken
Ireland Limited and The DPF Clinic.

• Tenants not affected.

Excess: €460,000

PSRANo: 002371

UNIT 20 UNIT 32

RONALDQUINLAN
PropertyEditor

Having failed to secure a buyer
when it was put up for sale by its
previous owners Green Reit in
2016, the Arena Centre in Tal-
laght is being offered to the mar-
ket once more at a guide price
of ¤45 million.

The sale of the investment by
agent JLL comes just over
three years on from its acquisi-
tion by UK-headquartered pri-
vate equity real estate manager
Henderson Park, which se-
cured ownership of the scheme
as part of its ¤1.34 billion pur-
chase of Green Reit.

Located at the junction of the
N81 and Whitestown Way in
Tallaght, south Dublin, the Are-
na Centre is a mixed-use devel-
opment extending to 29,857sq
m (321,385sq ft) in total.

The scheme comprises
9,227sq m (99,324sq ft) of retail
space across eight units,
9,117sq m (98,137sq ft) of office
accommodation, a 119-bed-
room Maldron hotel, which in-
cludes an adjoining leisure cen-
tre, and a surface car park for re-
tail customers.

The investment is 98 per
cent occupied and offers an at-
tractive weighted average unex-
pired lease term (wault) to
break/expiry of approximately
6.8 years and an annual income
of ¤3.77 million.

Should a sale proceed at the
guide price of ¤45 million, the
prospective purchaser would
stand to benefit from an initial
yield of 7.62 per cent.

The Arena Centre’s top three
tenants – Woodie’s (Grafton
Group Plc), Bank of Ireland and
the Maldron Hotel (Dalata
Group) make up 91 per cent of

the passing rent, creating
low-maintenance asset manage-
ment for an incoming purchas-
er.

Largesttenants
In the case of Woodie’s, its re-
tail unit extends to 5,054sq m
(54,405sq ft) of retail space
and includes a large garden
centre. The unit has been occu-
pied by Woodie’s as a DIY
store since 2007 and has more
than nine years remaining on
the lease. The well-known re-
tailer also operates its Irish
headquarters from office

space at the Arena Centre.
Bank of Ireland’s 365 call cen-

tre headquarters have been
based at the Arena Centre since
2008. The bank recently opted
not to exercise its 2023 break
option.

The Maldron Hotel (owned
by The Dalata Group), the third
largest tenant by income, occu-
pies the scheme’s hotel and lei-
sure centre.

All three tenants are on ei-
ther upwards only or
CPI-linked rent reviews provid-
ing certainty of income for an in-
coming purchaser.

While Henderson Park
would appear, on the face of it,
to be seeking substantially less
than the ¤65 million guide
price attached to the Arena Cen-
tre in 2016, the current sale
does not include 63 apartments
that were included as part of
that original process.

Green Reit sold the apart-
ment portfolio to UK-based
SeaPoint Capital for ¤9.25 mil-
lion in 2017. Also excluded
from the latest sale are the Are-
na Centre’s Lidl store, which is
owner-occupied, and a further
167 apartments which are held

by a mix of owner-occupiers
and private investors.

Henderson Park’s decision
to sell the Arena Centre is con-
sistent with its strategy of dis-
posing of certain assets from
the Green Reit portfolio and in-
vesting the proceeds in its Irish
development pipeline.

RONALDQUINLAN

With fewer than 1,300 hotel
guest bedrooms available with-
in Kilkenny and its immediate
environs, according to Fáilte
Ireland, the sale of a site in the
heart of the medieval city with
full planning permission for a
new 114-bedroom hotel
should see strong interest
from a range of potential buy-
ers. The site is being offered to
the market by John Ryan of li-
censed and hospitality special-
ists BDM Property, at a guide
price of ¤3.75 million.

The proposed hotel scheme
provides for the development
on the site at John’s Green and
Wolfe Tone Street of a five-sto-
rey, 114-bedroom hotel and
the construction of a new bar
and restaurant pavilion within
the grounds. The scheme also
provides for the retention and
refurbishment of an existing
former hostel building on the
site (a protected structure),
which has been incorporated
into the overall development.
The planning consent pro-
vides for an average room size
of 17.5sq m (188sq ft). The site

is just off John Street, the
main route to the centre of
Kilkenny city.

Kilkenny is a long-estab-
lished tourist city and a flag-
ship destination on Ireland’s
Ancient East tourist trail with
numerous attractions, most
notably Kilkenny Castle and
the Medieval Mile. The city’s
standing as a tourist destina-
tion is underpinned by several
popular annual festivals in-
cluding The Cat Laughs Come-
dy Festival, the Kilkenny Arts
Festival and Yulefest. It is con-
venient to Dublin, Cork and
Waterford, with excellent
road and rail connectivity.
The MacDonagh Junction rail-
way station is just a short dis-
tance from the site.

John Ryan of BDM Proper-
ty says: “Given the dearth of
new hotel developments with-
in this bustling city and the
pent-up demand for new hotel
stock, Kilkenny is a high-barri-
er-to-entry hotel market. We
expect this exciting and
long-overdue opportunity for
a new hotel to appeal to a varie-
ty of hotel operators, hoteliers
and developers.”

Dublin24scheme
comprises retail
space, officesanda
MaldronHotel

■ The Arena Centre in
Tallaght, Dublin 24: the
mixed-use development at the
junction of the N81 and
WhitestownWay is
98 per cent occupied

■CGI of the 114-bedroomhotel earmarked for the Kilkenny
city site which has full planning permission

CommercialProperty
Kilkennysitewith
planningforhotel
seeks¤3.75m

HendersonParkseeks¤45mfor
mixed-useArenaCentre inTallaght

Prospective
purchaserstands to
benefit fromannual
incomeof¤3.77m

Wednesday,April26th,2023 PropertyEditorRonaldQuinlan Twitter@RonaldQ2016 Emailrquinlan@irishtimes.com
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Residential Property

Buyers at the upper reaches of
the residential market looking
for a bolt-hole by the sea, near
one of the most scenic towns in
the south of Ireland might just
find the place they’re looking
for with Sprayfield on the out-
skirts of Kinsale. It’s a sin-
gle-storey Georgian house,
built around 1770, sitting on 40
acres of scenic coastal land,
with panoramic sea views. The
owners have upgraded, extend-
ed and maintained the property
over the past few years, and
now they’ve put this 311sq m
(3,350sq ft) D1-rated period res-
idence on the market through
Savills Cork, seeking ¤4.75 mil-
lion.

Behind electric gates, a reas-
suringly long driveway gradual-
ly sweeps down to Sprayfield;
driving slowly, you can take in
the lovely coastal views. The
front of the house faces to the
sea to get the maximum benefit
of the spectacular views; the
grounds roll down to the coast-
line, giving a sense of open
space but also a feeling of priva-
cy. You can stroll out to the pa-
tio, which has a Jacuzzi, past a
beautifully manicured lawn
and flower beds, down to a
pond and organic vegetable gar-
den and along a path through
the trees that brings you down
to a spectacular cliff walk along
the coast – all within the 40
acres of the property.

It’s unusual to see such varie-
ties of oak, beech, sycamore,
walnut and birch trees on a
coastal site, which makes the
walk down to the sea seem ex-
tra special. Keep going on this
walk for another 10 minutes
and you reach Sandycove
beach, a popular local swim-
ming spot and a genuine Kin-
sale gem. Kinsale itself, a lovely
coastal town famous for its res-
taurants and arts-and-crafts
shops, is just a 10-minute drive
away.

The owners of Sprayfield are
downsizing, but they’ve left lit-
tle for new owners to do. Origi-
nal period features are present
and correct, including cornices
and ceiling roses, marble fire-
p l a c e s a n d a p a i r o f
stained-glass windows leading
to the main hall. Just a couple of
years ago, the owners installed
new spring-loaded, dou-
ble-glazed sash windows and a
new front door, keeping it sym-
pathetic with the period design,
with the fanlight still in situ.

The spacious entrance hall
has oak parquet flooring and
runs the entire depth of the

house all the way to the rear en-
trance. To the right is the
lounge and to the left is the
drawingroom; both have views
of the coastline. The lounge has
built-in bookshelves, while the
drawingroom has built-in win-
dow seats. Further left is the
diningroom with a bay window
and a door leading out to the pa-
tio for your post-prandial.

The kitchen is to the rear,
with a utility room, and is
well-equipped with eye- and

floor-level units and an oil-fed
Aga; it opens into the large
breakfast area, with a bank of
wide, curved windows giving su-
perb views out to the garden
and the sea. There’s even an
original servant bell box,
though of course you’d never
use such a thing these days –
you can simply text your
spouse.

An adjoining labourer’s cot-
tage has been incorporated into
the house and is now a large

family room down three steps,
with access to the garden.
There’s a WC and a storeroom
here too.

The main bedroom is at the
far end of the house, and is dual
aspect, with sea views. There’s
a lovely stained-glass window
above the door and the room
has an original fireplace. A
large en suite leads into a spa-
cious walk-in wardrobe.

Three more bedrooms are to
the rear, all well-proportioned

with built-in wardrobes, and
there’s a bathroom with a
cast-iron bath and overhead
shower.

Outside there’s ample park-
ing for several cars, and there’s
also a double garage where
you’ll find the automatic gener-
ator and a charging point for
electric cars. Above the garage,
the owners have built a self-con-
tained studio apartment, and
there is planning permission to
extend this into an even larger

living space. You’ll also find ten-
nis courts out here and a pur-
pose-built stone wine cellar.

Anyone with an interest in
equestrian sports might be de-
lighted to also find five large sta-
bles, a tack room and wood and
hay stores. The owners keep
horses, and the stables are in
constant use. There’s plenty of
room for the horses in the fields
running down to the sea, and
they even have a field shelter
near the trees.

Residential
Property
Periodresidencewithpanoramic
seaviewsinKinsalefor¤4.75m
Kevin
Courtney

Sherry FitzGerald can
market your property
locally and nationally

through our 103 offices in
Ireland and Internationally
through our affiliation with
the Christie’s International
Real Estate network with

1,200 offices in 50 countries.
If you are looking for the

best possible advice contact
our team today,

01 237 6300 or visit
sherryfitz.ie

SHERRYFITZ.IE PSRA No. 002183

Amost elegant and imposing 5-bedroom semi-detached Victorian
home with private landscaped gardens enjoying a sought-after westerly
orientation to the rear. Rich in period features, Gifford offers a wonderful
balance of living and bedroom space with potential to extend (spp). Porch,
hallway, drawing room, living room, family / breakfast room, kitchen,
utility room, guest wc, 5 double beds (1 ensuite), family bathroom, walk-in
wardrobe. Secure parking for several cars. Within walking distance of local
shopping at Dunville Ave and Beechwood & Cowper Luas stops.
CALL ANDREA WHELAN 01 496 6066

RATHMINES
GIFFORD, 8 TEMPLE VILLAS, DUBLIN 6

€3,950,000

Dowth Hall is a magnificent 223 Ha / 552 acre approx. estate with rolling
lands and lush woodland, bounded by 3.34km of the River Boyne, with
private access and fishing rights. Historic 18th century house ready for full
restoration. Also included in the Estate is Netterville Manor, a significant
Victorian Manor of architectural excellence in turnkey condition. Located
in heart of themystic Boyne Valley in County Meath. Within 30minutes’
drive of Dublin airport. PSRA No. 001628.
CALL ROSEANNE DE VERE HUNT 01 237 6402 /
PHILIP GUCKIAN 01 237 6308

CO. MEATH
DOWTH HALL ESTATE, DOWTH, DROGHEDA

€10,000,000

Fine property of distinction. Luxuriously appointed and presented to an
impeccably high standard. Outstanding landscaped gardens on 1 acre
approx. Designer touches include Bisazza tiles and Barovier e Toso
chandeliers. Separate detached office, garden pavilion and gazebo.
Entrance hall, drawing, dining, living, family, kitchen / breakfast room,
cinema room, 2 utility, 2 guest toilet, 7 bedrooms (6 ensuite), family
bathroom. Geo-thermal heating. BERNo. 116358649.

CALL RENA O’KELLY 01 289 4386

FOXROCK
WAVERLEY, WESTMINISTER ROAD, DUBLIN 18

€8,450,000

THEIRISHTIMES irishtimes.com

Tree-lined walk through abundant grounds leads to Sandycove beach

Thursday,May18,2023 EditorRonaldQuinlan. emailproperty@irishtimes.com

Howtodecodea
property listing
Property experts tell us
the questions they wish
you would ask Page 2

Ph: 01-5310978 | irishtimes.com

Email:
Peter.Dargan@irishtimes.com | Stephen.Farrell@irishtimes.com | Peter.Kettle@irishtimes.com
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EXECUTIVE

Buyers at the upper reaches of
the residential market looking
for a bolt-hole by the sea, near
one of the most scenic towns in
the south of Ireland might just
find the place they’re looking
for with Sprayfield on the out-
skirts of Kinsale. It’s a sin-
gle-storey Georgian house,
built around 1770, sitting on 40
acres of scenic coastal land,
with panoramic sea views. The
owners have upgraded, extend-
ed and maintained the property
over the past few years, and
now they’ve put this 311sq m
(3,350sq ft) D1-rated period res-
idence on the market through
Savills Cork, seeking ¤4.75 mil-
lion.

Behind electric gates, a reas-
suringly long driveway gradual-
ly sweeps down to Sprayfield;
driving slowly, you can take in
the lovely coastal views. The
front of the house faces to the
sea to get the maximum benefit
of the spectacular views; the
grounds roll down to the coast-
line, giving a sense of open
space but also a feeling of priva-
cy. You can stroll out to the pa-
tio, which has a Jacuzzi, past a
beautifully manicured lawn
and flower beds, down to a
pond and organic vegetable gar-
den and along a path through
the trees that brings you down
to a spectacular cliff walk along
the coast – all within the 40
acres of the property.

It’s unusual to see such varie-
ties of oak, beech, sycamore,
walnut and birch trees on a
coastal site, which makes the
walk down to the sea seem ex-
tra special. Keep going on this
walk for another 10 minutes
and you reach Sandycove
beach, a popular local swim-
ming spot and a genuine Kin-
sale gem. Kinsale itself, a lovely
coastal town famous for its res-
taurants and arts-and-crafts
shops, is just a 10-minute drive
away.

The owners of Sprayfield are
downsizing, but they’ve left lit-
tle for new owners to do. Origi-
nal period features are present
and correct, including cornices
and ceiling roses, marble fire-
p l a c e s a n d a p a i r o f
stained-glass windows leading
to the main hall. Just a couple of
years ago, the owners installed
new spring-loaded, dou-
ble-glazed sash windows and a
new front door, keeping it sym-
pathetic with the period design,
with the fanlight still in situ.

The spacious entrance hall
has oak parquet flooring and
runs the entire depth of the

house all the way to the rear en-
trance. To the right is the
lounge and to the left is the
drawingroom; both have views
of the coastline. The lounge has
built-in bookshelves, while the
drawingroom has built-in win-
dow seats. Further left is the
diningroom with a bay window
and a door leading out to the pa-
tio for your post-prandial.

The kitchen is to the rear,
with a utility room, and is
well-equipped with eye- and

floor-level units and an oil-fed
Aga; it opens into the large
breakfast area, with a bank of
wide, curved windows giving su-
perb views out to the garden
and the sea. There’s even an
original servant bell box,
though of course you’d never
use such a thing these days –
you can simply text your
spouse.

An adjoining labourer’s cot-
tage has been incorporated into
the house and is now a large

family room down three steps,
with access to the garden.
There’s a WC and a storeroom
here too.

The main bedroom is at the
far end of the house, and is dual
aspect, with sea views. There’s
a lovely stained-glass window
above the door and the room
has an original fireplace. A
large en suite leads into a spa-
cious walk-in wardrobe.

Three more bedrooms are to
the rear, all well-proportioned

with built-in wardrobes, and
there’s a bathroom with a
cast-iron bath and overhead
shower.

Outside there’s ample park-
ing for several cars, and there’s
also a double garage where
you’ll find the automatic gener-
ator and a charging point for
electric cars. Above the garage,
the owners have built a self-con-
tained studio apartment, and
there is planning permission to
extend this into an even larger

living space. You’ll also find ten-
nis courts out here and a pur-
pose-built stone wine cellar.

Anyone with an interest in
equestrian sports might be de-
lighted to also find five large sta-
bles, a tack room and wood and
hay stores. The owners keep
horses, and the stables are in
constant use. There’s plenty of
room for the horses in the fields
running down to the sea, and
they even have a field shelter
near the trees.
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wardrobe. Secure parking for several cars. Within walking distance of local
shopping at Dunville Ave and Beechwood & Cowper Luas stops.
CALL ANDREA WHELAN 01 496 6066

RATHMINES
GIFFORD, 8 TEMPLE VILLAS, DUBLIN 6
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Dowth Hall is a magnificent 223 Ha / 552 acre approx. estate with rolling
lands and lush woodland, bounded by 3.34km of the River Boyne, with
private access and fishing rights. Historic 18th century house ready for full
restoration. Also included in the Estate is Netterville Manor, a significant
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Buyers at the upper reaches of
the residential market looking
for a bolt-hole by the sea, near
one of the most scenic towns in
the south of Ireland might just
find the place they’re looking
for with Sprayfield on the out-
skirts of Kinsale. It’s a sin-
gle-storey Georgian house,
built around 1770, sitting on 40
acres of scenic coastal land,
with panoramic sea views. The
owners have upgraded, extend-
ed and maintained the property
over the past few years, and
now they’ve put this 311sq m
(3,350sq ft) D1-rated period res-
idence on the market through
Savills Cork, seeking ¤4.75 mil-
lion.

Behind electric gates, a reas-
suringly long driveway gradual-
ly sweeps down to Sprayfield;
driving slowly, you can take in
the lovely coastal views. The
front of the house faces to the
sea to get the maximum benefit
of the spectacular views; the
grounds roll down to the coast-
line, giving a sense of open
space but also a feeling of priva-
cy. You can stroll out to the pa-
tio, which has a Jacuzzi, past a
beautifully manicured lawn
and flower beds, down to a
pond and organic vegetable gar-
den and along a path through
the trees that brings you down
to a spectacular cliff walk along
the coast – all within the 40
acres of the property.

It’s unusual to see such varie-
ties of oak, beech, sycamore,
walnut and birch trees on a
coastal site, which makes the
walk down to the sea seem ex-
tra special. Keep going on this
walk for another 10 minutes
and you reach Sandycove
beach, a popular local swim-
ming spot and a genuine Kin-
sale gem. Kinsale itself, a lovely
coastal town famous for its res-
taurants and arts-and-crafts
shops, is just a 10-minute drive
away.

The owners of Sprayfield are
downsizing, but they’ve left lit-
tle for new owners to do. Origi-
nal period features are present
and correct, including cornices
and ceiling roses, marble fire-
p l a c e s a n d a p a i r o f
stained-glass windows leading
to the main hall. Just a couple of
years ago, the owners installed
new spring-loaded, dou-
ble-glazed sash windows and a
new front door, keeping it sym-
pathetic with the period design,
with the fanlight still in situ.

The spacious entrance hall
has oak parquet flooring and
runs the entire depth of the

house all the way to the rear en-
trance. To the right is the
lounge and to the left is the
drawingroom; both have views
of the coastline. The lounge has
built-in bookshelves, while the
drawingroom has built-in win-
dow seats. Further left is the
diningroom with a bay window
and a door leading out to the pa-
tio for your post-prandial.

The kitchen is to the rear,
with a utility room, and is
well-equipped with eye- and

floor-level units and an oil-fed
Aga; it opens into the large
breakfast area, with a bank of
wide, curved windows giving su-
perb views out to the garden
and the sea. There’s even an
original servant bell box,
though of course you’d never
use such a thing these days –
you can simply text your
spouse.

An adjoining labourer’s cot-
tage has been incorporated into
the house and is now a large

family room down three steps,
with access to the garden.
There’s a WC and a storeroom
here too.

The main bedroom is at the
far end of the house, and is dual
aspect, with sea views. There’s
a lovely stained-glass window
above the door and the room
has an original fireplace. A
large en suite leads into a spa-
cious walk-in wardrobe.

Three more bedrooms are to
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cast-iron bath and overhead
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ing for several cars, and there’s
also a double garage where
you’ll find the automatic gener-
ator and a charging point for
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the owners have built a self-con-
tained studio apartment, and
there is planning permission to
extend this into an even larger

living space. You’ll also find ten-
nis courts out here and a pur-
pose-built stone wine cellar.

Anyone with an interest in
equestrian sports might be de-
lighted to also find five large sta-
bles, a tack room and wood and
hay stores. The owners keep
horses, and the stables are in
constant use. There’s plenty of
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